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THE  PRESIDENT’S  PAGE 


Dear  Fellow  WIN  Members: 

It  has  been  very  exciting  for  me  in  the  past  year  to  see  our 
membership,  recognition  and  support  grow  industry  wide.  We 
have  come  on  the  scene  only  to  look  around  and  realize  most  of 
us  have  been  here  for  a while. 

Although  I declined  to  run  for  a second  term  as  your 
President  I intend  to  give  my  support  to  our  new  President,  Mary 
Sauvain  and  the  group,  as  an  active  member  in  any  way  I can. 

My  personal  goal,  ana  the  initial  idea  for  the  formation  of  WIN 
was  and  is  very  simple.. .to  promote  Women  In  Numismatics. 

I want  to  thank  all  of  you  and  especially  my  fellow  officers 
for  all  their  hard  work.  Sondra  Beymer  is  always  ready  to  extend 
a helping  hand,  Mary  Sauvain  helped  us  to  get  a little  more 
organized,  Linda  Brueggeman  die!  what  her  husband  says  she 
does  best-kept  track  ofour  finances,  Patti  Moreno  was  really 
helpful  to  me  about  procedure  and  last,  but  certainly  not  least, 
Gabriele  Armstrong  was  a powerhouse  for  promotional  ideas  and 
to  get  things  accomplished. 

I also  want  to  mention  some  of  our  members  who  went 
really  above  and  beyond-Gloria  Peters  and  Cindy  Mohon  who 
are  responsible  for  our  newsletter,  Sue  Corbin  who  has  created  a 
record  of  our  first  year  documents,  articles  and  other  momentos. 
Many  others  have  made  contributions  at  nieetings  and  to  our 
newsletter,  as  well  as  ideas  presented  in  letters  and  phone  calls. 
Thank  you  all  for  your  support. 

Sincerely, 

Teresa  Darling 
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Dear  Chester: 


VIEWPOINT 

By  Gloria  E.  Peters 


An  open  letter  to  Chester  West. 


Your  article  in  Numismatic  News  on  January  28,  1992  couldn’t  help  but  bring  a broad 
smile  and  chuckle.  You  are  an  amusing  and  witty  writer  and  I want  to  extend  to  you  an  open  in- 
vitation to  write  for  Women  In  Numismatics  Newsletter.  I believe  the  group  will  appreciate  your 
endeavors  and  not  discriminate.. .although  we  may  fall  short  of  worshiping. 

I think  your  article  tells  it  all.. .at  least  the  way  the  past  has  been  for  women  in  the  industry 
of  numismatics.  Times  have  changed,  Chester;  and,  I agree  with  you,  the  attitudes  of  some  of  our 
mates  and  co-workers  still  reflect  the  values  and  societal  systems  prior  to  when  women  had  to  fight 
for  the  right  to  vote.  I can  almost  hear  the  politicians,  farmers  and  men  of  industry  in  the  1800’s 
seriously  exclaim,  "Don’t  we  take  care  of  you?". .."Don’t  we  appreciate  your  homemaking  and 
childbearing  abilities? "..."Now  why  would  you  want  to  confuse  your  pretty  little  head  with  world- 
ly affairs  such  as  voting?"  I’m  sure  in  many  households  it  was  the  old  "walk  three  steps  be- 
hind"... "don’t  make  busmess  (money)  decisions"  and  "make  sure  my  dinner 
is  on  the  table  on  time"  scenario. 

Evidently  we  have  a long  way  to  go  in  numismatics  to  be  recognized 
as  first  class  citizens  by  some  individuals;  and  perhaps  be  included  in  some  of 
the  larger  coin  deal  negotiations  instead  of  being  grateful  for  the  table 
crumbs... but  we  are  trying  hard  to  raise  our  status  in  the  eyes  of  our  com- 
rades. 

It  is  through  organizations  like  WIN  we  hope  to  encourage  the  "sweet 
ladies"  to  come  forward  and  take  their  earned  and  rightful  places  as  equals  in 
the  numismatic  world  of  business  and  respected  collectors. 

Be  a leader  in  this  20th  Century  quest,  Chester.  Join  us,  and  lend 
your  talents  to  helping  our  members  acnieve  their  goals.  The  numismatic  in- 
dustry will  then  reap  the  intellect  and  ability  of  all  its  members. 

Sincerely, 

Gloria  Peters 
WIN  Editor 


M[embers  should  be  especially  proud  of  their  efforts  these  past  few  months.  We  have  accepted 
our  bylaws.  Women  at  the  coin  shows  are  smiling  and  greeting  each  other  more.  Our  membership  is 
growing.  Advertising  is  coming  in  to  support  the  WIN  Newsletter.  Articles  are  arriving...  Etc.. ..Etc. 
I feel  good  about  the  organization.  I hope  you  do,  too. 

Two  of  our  members  deserve  special  recognition.  Tami  Dickason  (who  also  submitted  an 
article  on  fossils  for  this  issue)  and  Mark  Bogani  of  London  Coin  Galleries  of  Newport  Beach,  CA. 
graciously  run  off  our  newsletter  on  their  laser  printer  prior  to  going  to  press.  Without  their  help  the 
print  would  be  a fuzzy  dot  matrix  printout.  Besides,  they  are  super  people! 

The  second  member  who  stepped  out  of  the  crowd  to  help  WIN  is  Sue  Corbin  of  Tyler  Stamp 
and  Coin  Co.  in  Tyler,  TX.  Sue  saw  the  need  and  is  WIN’s  unofficial  Historian.  Sue  is  compiling  a 
scrapbook  of  WIN  articles  . Please  send  any  press  releases,  etc.  to  Sue.  Great  job. ..thank  you! 

Although  not  members  of  WIN,  where  would  we  be  without  the  press  support  given  freely  by 
both  Coin  World  and  Numismatic  News ? Many  thanks  for  attending  WIN  meetings  and  carrying 
our  stories  in  your  publications. 

Our  thanks  also  to  Randall  Jack  Moore,  Editor  of  The  Commemorative  Trail  for  promoting 
the  WIN  organization  under  his  column  "OTHER  CLUBS"  in  the  FALL/WINTER  1991  edition. 

Keep  the  articles,  advertising,  and  photos  coming.  Credit  for  an  interesting  newsletter  is  yours! 
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INTRODUCTION  TO 


CIVIL  WAR  TOKENS. 
HOW  THEY  CAME 
ABOUT  ...  AND  ENDED 

Excerpts  from  the  speech  given  by  Cindy 
Grellman  at  the  January  Florida  United 
Numismatists  show  in  Orlando,  Florida. 

Cindy  credits  her  husband  Bob  for  get- 
ting her  interested  in  token  collecting.  After 
marrying  in  1976  Bob  wanted  them  to  travel 
together  and  understand  when  he  spent  many 
doll  ars  for  a single  coin.  "Bob  knew  I had  an  in- 
terest in  the  Civil  War,  so  he  suggested  Civil 
War  Tokens.  Bob  thought  I could  build  a "com- 
plete" collection  for  about  $50. 

Hobby  E-x-p-a-n-d-e-d 

The  result  was  I did  become  interested  in  the 
hobby,  we  do  travel  together,  and  I do  under- 
stand when  Bob  spends  many  dollars  on  a coin. 
However,  I’ve  spent  my  $50  well  over  a 
thousand  times,  and  I’m  not  finished!  Bob  now 
says  he  knows  how  Dr.  Frankenstein  felt,  be- 
cause he  created  a collecting  monster. 

My  collecting  interests  have  expanded 
from  Civil  War  Tokens  to  include  Hard  Times 
Tokens;  Louisiana  Tokens.. .especially  planta- 
tion and  those  from  Shreveport,  my  home 
town;  Tennis  Award  Medals;  Thomas  Edison 
Medals  and  my  newest  interest  is  women  on 
Ancient  Coins. 

Since  I began  collecting  I have  served  as 
Secretary,  1978-1989,  for  the  Civil  War  Token 
Society;  President  from  1989-1990  for  the  Civil 
War  Token  Society.. .the  first  woman; 
Vice-President  ana  President  for  the  Georgia 
Token-Exonumia  Association.. .first  for  a 
woman  in  this  association  also. 

Tonight  I want  to  share  with  you  some  of 
my  interest  in  Civil  War  Tokens.  Just  before 


the  Civil  War,  people  anticipated  an  increase  in 
value  of  all  metals  and  started  hoarding  coins.  It 
wasn’t  long  before  merchants  couldn’t  make 
change  for  their  customers.  After  trying  to  en- 
case postage  stamps,  and  finding  them  too  flim- 
sy for  commerce,  and  cardboard,  which  the 
public  wouldn’t  accept,  the  merchants  issued 
their  own  medium  of  exchange,  Civil  War 
Tokens. 

Popular  Medium  Of  Exchange 

The  majority  of  Civil  War  Tokens  are 
the  same  size  and  composition  of  the  Indian 
cents  of  that  time  and  nave  the  merchant’s 
name,  location,  and  business  on  them.  The 
tokens  were  accepted  by  the  public  and  circu- 
lated freely.  The  merchants  were  happy  as  the 
tokens  cost  about  23/100’s  of  a cent  each,  and 
provided  inexpensive  advertising  during  a time 
when  newspapers  were  not  always  available. 

If  mercnants  and  the  pubhc  were  happy 
one  might  ask  why  can’t  we  issue  our  own 
tokens  today?  Simply  because  the  tokens  were 
only  worth  the  integrity  of  the  merchant  who 
issued  them.  The  Third  Avenue  Railroad  found 
out  the  hard  way  when  they  asked  a New  York 
saloonkeeper,  Gustavus  Lindenmueller,  to 
redeem  thousands  of  his  Civil  War  Tokens 
featuring  his  bearded  bust.  Lindenmueller 
laughed  and  refused  to  redeem  his  tokens.  This 
incident  caused  Congress  to  pass  an  Act  in  1864 
forbidding  people  to  issue  any  form  of  money. 

There  are  two  types  of  CWT’s:  1)  Store 
Cards.. .or  Merchant’s  Tokens.  2)  Patriotic. ..No 
advertising,  only  patriotic  slogans. 


Women  Merchants 

Store  cards  were  issued  by  about  1,550 
merchants  from  24  states.  Of  these  1,500  plus 
different  merchants,  a total  of  8,  or  1/2  of  1%, 
are  known  to  be  women. 


Cont.  to  page  13 
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FROM  THE 
SECRETARY’S 
DESK 


WIN  Minutes, 

F.U.N.  Convention 
1/9/92  Orlando,  FL 

The  WIN  meeting  was  called  to  order  at 
6:35  p.m.  on  Thursday,  January  9,  1992  by  Sondra 
Beymer,  Vice  President.  Seventeen  members  and 
guests  were  present.  Minutes  of  the  October  10, 
1991  meeting  was  read  by  Secretary,  Mary  Sauvain. 
Approved  as  read.  Treasurer  Linda  Brueggeman 
gave  her  report.  "At  Long  Beach,  October,  1991 
WIN  had  36  members.  To  date  there  are  6 new 
members,  for  a total  of  42.  The  WIN  bank  account 
earned  $71.72  interest  for  1991.  Expenses  since  last 
meeting  are  $988.71  for  the  newsletter.  Balance  to 
date  is  $2659.86." 

Publicity  Chairperson,  Gabriele  Armstrong, 
reported  on  the  WIN  Newsletter.  Volume  I,  No.  I 
was  released  January,  1992.  It  will  be  issued  quarter- 
ly. The  last  page  dealt  with  newsletter  advertising,  an 
approach  which  is  necessary  to  make  financing  of  the 
newsletter  feasible.  Request  was  made  for  submis- 
sion of  articles  for  the  upcoming  newsletter. 

Deadline  is  February  15  for  the  April  issue. 

Appreciation  was  expressed  to  Tami  Dickason 
for  putting  the  newsletter  on  her  laser  printer.  Also 
there  was  applause  for  appreciation  to  Gloria  Peters, 
newsletter  editor,  for  her  extensive  work  to  ensure 
that  the  newsletter  is  a success. 

Advertising 

Editor,  Gloria  Peters’  report  on  the  newsletter 
stressed  that  the  only  way  for  continued  existence  is 
advertising.  She  suggested  that  an  individual  be 
selected  as  a salesperson  to  ensure  adequate  newslet- 
ter advertising.  Phyllis  Thompson  suggested  that 
flyers  promoting  advertising  in  the  newsletter  be  dis- 
tributed at  the  larger  shows.  Discussion  followed,  but 
no  action  taken. 

After  adequate  discussion,  Ira  Goldberg 
moved  to  nominate  Gabriele  Armstrong  as  advertis- 
ing representative  for  the  WIN  Newsletter.  Gabriele 
asked  Florence  Schook  and  Nadine  Simmons  to  as- 
sist, which  they  graciously  accepted. 

Ira  Goldberg,  representing  Superior 
Coin  Galleries,  was  asked  to  introduce  himself.  He 
stated  that  he  fully  supports  women’s  role  in  numis- 
matics. Member  Florence  Schook  then  thanked  Ira 
for  his  role  in  supporting  both  Women  in 


Numismatics  and  YN’s. 

Vice  President  Beymer,  stated  that  the 
proposed  by-laws,  as  presented  in  Vol.  I,  No.  I 
newsletter  is  presently  being  voted  on  by  the  Board. 
She  solicited  comments  from  the  membership  at 
large.  Vice  President  Beymer  reported  that  nomina- 
tions for  the  coming  officers’  election  are  as  follows. 
Nomination  Chairperson  is  Patti  Moreno.  President 
Teresa  Darling  will  be  stepping  down.  Other  officers 
were  re-nominated  for  the  following  2 years.  Patti 
Moreno  was  nominated  for  President.  Nominations 
were  called  for  from  the  floor.  It  was  moved  and 
seconded  that  Mary  Sauvain  be  nominated  as 
President. 

Under  old  business  Vice  President  Beymer 
asked  editor  Gloria  Peters  for  other  comments  on  the 
newsletter.  Editor  Peters  stated  that  the  newsletter 
can  only  be  as  good  as  the  material  submitted.  She 
stated  that  the  Profiles  segment  highlighted  member 
Gabriele  Armstrong  in  the  first  edition.  Future 
"Members  in  Profile"  selections  will  be  determined 
by  drawing  a member’s  name,  rather  than  in  al- 
phabetical order  as  was  first  suggested. 

New  Business.  Vice  President  Beymer  stated 
that  the  WIN  logo  will  be  designed  by  former  Mint 
Engraver,  Elizabeth  Jones,  after  February  1st,  1992. 
The  membership  pin  design  will  be  completed  after 
the  completion  of  the  logo. 

Ira  Goldberg,  representing  Superior  Coin 
member  Larry  Goldberg,  suggested  a 10%  discount 
be  effected  on  annual  advertising  if  paid  in  advance. 
No  action  was  taken.  Phyllis  Thompson,  second  by 
Gloria  Peters,  moved  that  an  advertising  discount  of 
10%  be  allowed  for  advertising  in  the  first  time  ad 
opening  issue.  All  aye. 

Ron  Gillio  was  the  scheduled  speaker  for  this 
evening’s  program.  Due  to  a personal  emergency 
Mr.  Gillio  was  unable  to  attend.  Cindy  Grellman 
graciously  agreed  at  the  11th  hour  to  be  the  guest 
speaker.  Her  topic  was  : Ladies  Involved  in  the 
Historic  Civil  War  Tokens.  Cont.  to  page  7 

WIN  MEETING 

Women  In  Numismatics  will  hold  their 

next  meeting  at  the  Central  States  53rd 
Convention  Minneapolis,  MN  on  Thursday  April 
30th  at  6 P.M.  General  business  will  include  the 
installation  of  officers  and  board  of  directors. 

Our  featured  speaker  will  be  ANA  Governor, 
Nancy  Wilson.  Nancy  has  been  a collector  most 
of  her  life  and  her  topic  is  quite  appropriate... "A 
Lifetime  of  Collecting" 

All  are  welcome.  Join  us  for  a most  en- 
joyable evening  and  meet  your  friends  and 
neighbors  in  numismatics.  Coffee  will  be 
served. 

Rememher  ihc  time  ciiunge  due  to  dealer  set-up  at  7 I *. IVf . 
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COIN 

SHOW 

UPDATE 

By 

Sondra  Beymer 


FUN  SHOW, 
Orlando,  Florida 
January  8-12,  1992 


The  January  1992  Florida  United 

Numismatics  Show  kept  us  busy. 

, Wednesday,  set-up  day  was  quite 
hectic  witn  dealers  buying  to  fill 
want  lists.  Retail  customers  were 
buying  coins  mainly  during  the 
weekend.  Some  of  our  mail-order 
customers  stopped  by  to  purchase 
coins  on  their  hsts  as  well  as  some 


new  customers. 

Family  members  attended  this  show  in  greater 
numbers;  Disney  World  and  Epcot  attracted 
families;  so  we  met  some  coin  dealers’  children 
and  grandchildren. 

Since  the  market  went  up  a bit  on  certain 
coins  and  some  dealers  had  not  attended  shows 
since  Long  Beach,  the  mood  was  both  up-beat 

and  more  cheerful  than  some  prior  shows. 

* * * 


HOUSTON  SHOW,  January,  24-26,  1992 
SAN  JOSE  SHOW,  January,  16-19,1992 
ST.  LOUIS  SHOW,  February,  13-16,  1992 


Quite  a few  retail  customers  showed  up 

at  the  above  three  shows  with  a moderate 

amount  of  retail  activity.  They  seemed  to  be 

buying  more  slabbed  coins  than  raw.  There  was 

much  interest  in  full  red  Indian  and  Lincoln 

cents  for  us  at  these  shows. 

The  dealers’  spirits  seemed  more  positive 

and  upbeat  than  at  shows  at  the  end  of  1991. 

Their  attitude  relates  to  a bit  more  business; 

which  was  brisk  at  these  shows. 

* * * 

LONG  BEACH,  February  5-9 


The  Long  Beach  Show  at  the  Convention 
Center  was  quite  busy  every  day,  both  retail  and 
wholesale.  Attitudes  were  very  positive  and 
dealers  seemed  happy  at  the  end  of  the  show.  It 
appears  that  more  money  is  being  spent  in  the 
industry  so  buying  among  dealers  is  increasing. 
Dealers  indicated  they  are 

Cont.  to  page  15 


MEMBER  IN  PROFILE 


By  Cindy  Mohon 


The  Member  Profile  was  by  a taped  interview 
during  the  Long  Beach  Show.  It  continues  a 
series  nighlighting  the  thoughts,  dreams  and 
philosophies  of  persons  actively  engaged  in  the 
challenging  field  of  numismatics. 

Linda  Dieter  is  another  face  very  familiar 
to  those  of  us  who  attend  the  coin  shows.  She  is 
attractive  and  one  of  the  friendliest  persons  you 
will  ever  meet.  She  is  also  one  of  the  hardest 
working  persons  on  the  bourse  floor.  She  runs 
her  own  business,  Linda’s  Promotions,  which  is 
located  in  Missouri.  She  attended  college  in 
Missouri,  married  her  husband  Dan  and  they 
both  moved  to  Denver  right  out  of  school. 

Q:  Linda,  I think  we  met  for  the  first  time 
when  you  were  selling  tables  for  the  West  ex 
Show.  Tell  me  what  are  all  the  things  that 
you  do? 

A:  Basically  there  are  two  realms.  We  host  the 
West  Expo  show  twice  a year  and  we  publish 
the  Coin  Dealer  Calendar  and  the  Com  Show 
News.  I say  "we"  when  actually  I work  for 
myself  but  it  so  happens  that  I devote  a great 
deal  of  my  time  to  Chester  West  Productions. 
Q:  That’s  a pretty  big  job.  Is  that  how  your 
business  got  started? 


Chester  West  Productions 
A:  It’s  a lot.  Chester  has  a lot  of  ideas  and  he 
had  developed  a nationwide  following  for  the 
Calender/News  and  the  West  Expo.  I had 
worked  for  him  in  the  past.  I started  in  an  office 
capacity  during  the  late  70’s.  Primarily  at  that 
time  we  were  doing  mail  order  and  catalogues, 
doing  graphics,  typesetting, 
paste-up  and  midnight  oil  type  Cont.  to  page  9 
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Secretary.. .Cont.  from  page  5 

Civil  War  Tokens. 

Meeting  adjourned  at  7:25  P.M. 

WIN  Meeting 

Long  Beach  NPBC  Exposition 
2/6/92 

The  meeting  was  called  to  order  at  7:05  by 
Teresa  Darling,  President.  18  members  and  9 
guests  were  present.  Secretary  Mary  Sauvain  read 
die  minutes  of  the  last  meeting,  held  at  Orlando, 
Florida,  during  the  FUN  convention. 

Treasurer  Linda  Brueggeman  presented  the 
treasurer’s  report,  stating  a current  balance  of 
$3075.84.  Expenses  incurred  since  last  report  were 
$149.87  for  the  quarterly  newsletter.  Eight  new 
members  have  enrolled. 

Nominations  Committee  chairperson,  Patti 
Moreno,  reported  that  the  following  nominations 
have  been  made  by  the  Nomination  Committee  of 
the  upcoming  election  of  officers  and  board 
members:  President,  Mary  Sauvain;  Vice 
President,  Sondra  Beymer;  Treasurer,  Linda 
Brueggeman;  Parliamentarian/Sergeant  at  Arms, 
Patti  Moreno;  Publicity,  Gabriele  Armstrong; 

Editor,  Gloria  Peters.  It  was  moved  and  seconded 
that  Dorothy  Johnson  be  nominated  as  Secretary. 

All  aye.  Patti  Moreno  stated  that  she  had 
withdrawn  as  a candidate  for  President  due  to 
business  commitments. 

Nominations  were  called  for  from  the  floor 
for  the  two  Members  At  Large.  Tae  Se  Schuch  and 
Linda  Dieter  declined  the  positions  due  to  time 
constraints. 

Patti  Moreno  stated  that  by  WIN  bylaws 
President  Darling  will  appoint  individuals  to  these 
two  positions. 

Installation  will  take  place  during  Central 
States  in  Minneapolis  this  coming  spring. 

Vice  President  Sondra  Beymer  talked  about 
the  FUN  Show  and  expressed  thanks  to  Cindy 
Grellman  for  her  program  presentation  at  the  WIN 
meeting.  WIN  pins  and  applications  were  dispersed 
during  the  show. 

Incorporation 

Parliamentarian  Patti  Moreno  informed  us 
that  a copy  of  the  WIN  bylaws  had  been  given  to 
David  Ganz  for  his  review  and  counsel.  Mr.  Ganz 
is  donating  his  time  and  expertise  to  WIN  on  this 
matter.  Gratitude  is  extended  to  David  for  his  help 
in  this  important  matter. 

Questions  on  the  bylaws  were  solicited  from 
the  floor.  No  questions  or  comments  were 
presented. 

Gloria  Peters,  Editor,  addressed  the  need  for 
more  advertising  in  the  WIN  Newsletter.  The  cost 
is  very  economical  and  fully  outlined  on  the 
inside  back  cover  of  the  newsletter. 


500  copies  are  printed  and  distributed. 

President  Darling  addressed  the  subject  of 
assignment  of  membership  numbers.  All  members 
who  have  paid  their  dues  and  completed 
requirements  of  membership  during  the  first  year 
will  receive  charter  member  status.  The  initial 
officers  will  receive  the  numbers  one  through 
seven.  All  remaining  members  will  be  assigned 
their  numbers  chronologically  as  to  when  their  dues 
and  applications  were  received  and  processed. 

Girl  Scouts 

Mary  Sauvain  reported  on  an  area  where  the 
members  of  WIN  are  invited  to  help  in  the  process 
of  offering  assistance  to  Girl  Scouts  in  obtaining  a 
merit  badge  on  the  subject  of  numismatics. 

Marilyn  Reback  of  the  American  Numismatic 
Association  is  chairperson  in  compiling  and 
coordinating  the  requirements  for  this  merit  badge. 
She  has  asked  all  individuals  who  desire  to  extend 
their  assistance  in  this  area  contact  her  at  the  ANA. 

Helen  Carmody  brought  us  up  to  date  on  the 
current  status  of  preparation  of  the  WIN  logo. 

Plans  are  going  forward,  however  slowly,  due  to 
current  schedule  and  commitments.  February 
completion  date  might  be  a little  too  optimistic,  but 
it  would  be  completed  in  due  time. 

Sam  Lopresto... Changing  Times 

Speaker  for  the  evening  was  Sam  Lopresto, 
promoter  of  the  Long  Beach  Numismatic,  Philatelic 
and  Baseball  Card  Exposition.  He  spoke  about  his 
perception  of  European  women’s  participation  in 
numismatics,  stating  they  appear  to  be  far  ahead  of 
their  American  counterparts.  Sam  bought  his  first 
coin  from  a woman  in  Europe  and  his  first  business 
partner  was  female. 

Sam  brought  us  up  to  date  on  the  plans  for 
the  new  Long  Beach  convention  center  as  it  relates 
to  the  Exposition.  Teresa  Darling  has  been 
contracted  to  run  the  entire  operation. 

Sam  predicted  that  large  coin  shows  per  se 
will  not  survive  and  must  diversify  but  feels  that  the 
small  coin  shows  will  always  be  here. 

Dorothy  Johnson  commended  Sam  and 
Teresa  for  the  fine  manner  in  which  they  always 
conduct  the  Long  Beach  Show. 

Members  adjourned  at  8 p.m. 


* * * 
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WINDOWS  TO  THE  PAST 


By  Tami  Dickason 


As  a "Woman  in  Numismatics"  I have  ac- 
quired a tremendous  respect  for  antiquity  and 
quality.  My  interests  are  varied  and  nave  recent- 
ly branched  out  to  include  fossils.  I don’t  claim 
to  be  a paleontologist  or  a geologist,  yet  after 
more  than  a year  of  traveling  the  world  to  pur- 
chase museum  quality  specimens,  I have  at- 
tained a vast  amount  of  knowledge  on  the  sub- 
ject. One  thing  that  I have  found  is  that  my  in- 
terest and  admiration  for  fossils  are  shared  by 

many  others. 

Fossils  are  aesthetically 
pleasing,  and  yet  their  real 
gift  to  us  is  to  give  insight 
into  the  evolution  of  a 
variety  of  forms  that  life 
has  taken  on  our  planet. 
Rare  and  special  circum- 
stances are  necessary  for 
any  parts  or  traces  of  an 
organism  or  its  remains  to 
be  preserved  as  a fossil. 
Preservation  requires  that 
an  organism  or  its  remains 
be  buried  rapidly,  be  insu- 
lated from  oxygen  and 
decay-producing  organisms,  and  remain  buried 
and  undisturbed.  Considering  all  of  these  re- 
quirements, it  is  a wonder  that  we  are  blessed 
with  any  fossil  specimens  at  all. 


Hesperomithidae  Hesperornis 


Fossilization 

Various  processes  may  produce  fossiliza- 
tion. Many  fossils  are  preserved  by  a combina- 
tion of  two  or  more  of  the  following  processes; 
freezing,  drying,  internment,  recrystalization, 
petrification,  carbonization,  and  those  preserved 
as  casts  and  molds. 


Five  Kingdoms 

An  elaborate  hierarchic  system  was 
developed  to  express  the  relationships  of  organ- 
isms to  each  other.  Traditional  classification 
recognizes  five  kingdoms  for  living  organisms: 
Plantae,  animelia,  fungi,  protista  and  monera. 
Kingdoms  are  followed  in  descending  sequence 
by:  phylum,  class,  order,  family,  genus  and 
species. 


Tyrannosauridae  Tyrannosaurus 


The  Concept  of  Time 

What  is  most  staggering  to  me  is  the  age 
of  these  specimens.  It  is  inconceivable  to  begin 
to  understand  the  age  of  something  that  dates 
back  many  millions  of  years  relative  to  our  con- 
cept of  time.  The  passage  of  time  is  recorded  in 
the  layers  of  sedimentary  rocks.  This 
stratigraphic  record  reveals  the  chronological  se- 
quence of  events  on  earth.  It  has  been  found 
that  the  record  of  life  formed  a world-wide  pat- 
tern. This  pattern  has  been  used  to  construct  a 
geologic  time  scale  that  is  divided  on  the  basis  of 
the  first  and  last  occurrence  of  organisms  and 
points  of  mass  extinction.  What  is  interesting  to 
note  is  that  fossils  aid  in  proving  the  theory  of 
platetectonics. 

Once  a passion,  still  a passion,  fossils  have 
become  an  interesting,  integral  part  of  my  busi- 
ness. It  has  been  a rewarding  pleasure  to  educate 
myself  on  these  wonderful  rehcs  of  the  past. 


Editor^  Note:  Tami  Dickason  oversees  operations 
at  London  Coin  Galleries  of  Newport.  A color 
brochure  is  available  upon  request. 

Tami  has  been  invited  to  a dinosaurs  dig  this 
summer.  Congratulations! 

* * * 
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Member... Cont.  from  page  6 Stuff.  And  then  the 

business  evolved 

during  the  time  that  gold  and  silver  went  crazy. 
Part  of  the  reason  I left  the  retail  end  of  the  busi- 
ness was  that  it  went  so  crazy  at  that  time-it  was 
hard  to  take  care  of  your  collectors  when  there 
was  a non-stop  line  of  people  wanting  to  sell  to 
you.  During  that  time  I traveled  to  a few  shows 
with  Chester  and  sort  of  got  my  feet  wet 
( I was  so  green.);  and  got  acquainted  with  that 
end  of  the  business.  I was  really  fortunate  be- 
cause I had  someone  else  to  depend  on.  I was  in 
this  business  like  for  4 1/2  years  at  the  time  and 
then  I did  some  things  in  other  professions. 

Role  Changes  For  Women 
It  was  really  interesting  because  when  I came 
back  there  was  such  a dramatic  change  in  the 
role  of  women  in  this  business.  When  I had 
travelled  with  Chester  earlier  the  women  were 
treated  more  like  companions.  No  one  ever  ap- 
proached the  woman  for  any  information.  As  a 
matter  of  fact. ..it  was  funny.. .my  husband  and  I 
did  the  Hawaii  State  Show  by  ourselves;  and  it 
was  more  fun  for  him  to  say,  "You’ll  have  to  ask 
the  boss."  I mean  it  was  really  wonderful  for 
me;  but  that’s  after  I had  a little  more 
knowledge. 

During  my  time  away  from  numismatics 
I was  a stockbroker  for  about  a year  and  a half; 
then  I became  an  assistant  controller  for  a real 
estate  developer  for  all  kinds  of  property:  com- 
mercial and  residential  condominiums.  We  did 
some  restoration,  real  fun  stuff... which  really  re- 
lates to  coins  in  a way;  because  one  property  was 
a historical  building  in  Boulder,  Colorado.  I had 
Charlie,  who  was  born  in  February  of  1988.  It 
was  soon  thereafter  that  I went  back  to  work  for 
Chester.  Actually  my  husband  Dan  had  been  in 
contact  with  Chester  because  we  lived  in  the 
same  neighborhood,  so  to  speak.  He  said,  "Why 
don’t  you  go  talk  to  him?  Maybe  there’s  some- 
thing you  can  do  that’s  involved  with  him... like 
he’s  publishing  this  calendar."  That’s  really  all  I 
knew.  We  went  over  one  evening  when  I was 
still  pregnant— really  huge.  Chester  showed  us 
what  he  was  doing  and  it  really  made  sense  to  me 
even  though  I hadn’t  been  involved  in  numis- 
matics for  over  5 years.  We  talked  and  told  him  I 
was  going  to  try  to  be  a mom  and  still  do  some 
work  as  well.  He  thought  that  seemed  like  a 
good  idea.  Then  I learned  about  the  show.  The 
calendar  inception  was  about  1986;  and  he  really 
was  a pioneer  with  that-the  first  sequential  list- 
ing of  nationwide  shows-and  it  filled  a need.  It 
was  shortly  thereafter  that  I started  working 


with  him.  I started  work  on  the  show  that  oc- 
curred in  September  1988.  It  was  the  last  show 
in  the  old  Merchandise  Mart...  we ’re  in  much 
better  quarters  now.  I handled  some  of  the  selling 
then,  but  it  was  really  making  contacts  during  the 
show.  Now  I sell  advertising  for  the  Coin 
Dealer  Calendar  and  the  scheduling... we  get  a lot 
of  calls  on  the  scheduling,  actually,  notifying 
people  of  conflicts  and  so  on... selling  the  bourse 
tables,  collecting  the  fees,  booking  hotel  rooms. 
Primarily  sales  and  taking  care  of  people’s  busi- 
ness needs. 


Dealer  Satisfaction 

I generally  go  into  the  show  on  Wednesday;  not 
that  mucn  before.  Chester  and  his  crew  bring 
in  the  trucks  with  the  cases  and  so  forth.  He  has 
the  arrangements  for  the  show  pretty  well  es- 
tablished. We’re  lucky  to  be  in  a trade  center. 
It’s  a lot  better  than  a hotel  where  lots  of  things 
can  go  wrong. 

Chester  takes  care  of  the  retail  promotion, 
mass  media  publicity,  security,  fire  clearances, 
table  setups,  etc.,  although  I walk  the  floor 
numerous  times  Wednesday  night  to  make  sure 
the  equipment  and  table  configurations  are 
correct;  and  sometimes  there  are  misunderstand- 
ings between  Chester  and  me  about  layout.  My 
job  is  to  see  the  dealer’s  expectations  are  met.  I 
do  some  of  the  negotiations  at  the  hotels;  and 
pick  up  whatever  jobs  may  need  to  be  done. 

Q:  How  well  does  it  work,  being  a long  dis- 
tance show  promoter? 

A:  We  only  moved  to  Missouri  because  Dan 
and  I are  both  "only"  children-and  Charlie  will 
also  be  an  "only."  Our  folks  both  live  in  the 
Kansas  City  area.  We  happened  to  take  a vaca- 
tion to  go  home-first  time  in  years;  and  Dan  was 
offered  a transfer  opportunity.  I had  only  been 
working  again  with  Chester  about  five  months; 
so  I was  sick  about  leaving  because  I really 
wanted  to  pursue  it.  I haclit  all  thought 
out. ..and  I believed  it  would  work  with  me  in 
Missouri  and  the  show  and  publishing  head- 
quarters in  Colorado.  It  has  worked  very  well. 
One  of  the  advantages  is  that  I’m  not  at  the  store 
in  Denver.  It  helps  me  to  stay  focused.  Q: 
Where  do  you  want  to  go?  What  do  you 
want  to  do? 

A:  I see  the  Calendar  as  being  a great  deal  of 
value;  and  it  caters  more  to  tlie  professional  at 
this  point-and  our  distribution  has  been  more  to 
the  professionals.  I think  I would  like  to  see  that 
expand  a little  bit  more  to  the  public.  We  do 
have  a number  of  public 
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COUNTERFEIT 
U.S.  COMMEMORATIVE 
HALF  DOLLARS 


By  Mary  Sauvain 

I have  been  asked  to  address  the  topic  of 
counterfeit  U.S.  commemorative  half  dollars. 

To  the  best  of  my  knowledge  there  have  been  no 
new  U.S.  commemorative  half  dollars  discovered 
during  the  past  two  years. 

As  reassuring  as  that  might  appear  at  first 
glance,  rest  assured  that  the  door  is  still  wide 
open  on  known  counterfeits.  Years  ago  the 
counterfeit  U.S.  commemoratives  were  recog- 
nized by  their  fuzzy,  mushy  appearance  and 
documented  repeating  depressions.  Many  times 
these  pieces  were  cleaned  and  then  artificially 
toned  to  camouflage  the  known  diagnostics. 
Numerous  articles  have  been  written  on  these 
pieces  and  I refer  you  to  reports  by  National 
Collectors  Laboratories  and  AN  ACS  (while  lo- 
cated at  Colorado  Springs)  specifically.  I am  not 
sure  of  the  current  availability  of  past  reports, 
but  would  suggest  you  contact  them  directly  if 
interested. 


detected  by  the  untrained  eye.  So  the  key  is:  ex- 
amine as  many  pieces  as  possible.  The  more 
often  you  see  them  the  more  comfortable  you 
will  be  in  separating  the  good  from  the  bad. 


Specific  Issues 

Spanish  Trail:  Grooved  incuse  lines  on 
surface.  Raised  pimples  of  metal  in  the  field 
close  to  the  contour  of  the  steer’s  head  (viewer’s 
nght). 

Hawaiian:  Tool  mark  extending  from 
neck  tie  of  Captain  Cook. 

Missouri:  Very  prooflike.  Often  nearly 
cameo.  Depression  and  tool  mark  on  O of  OF. 

Pan-Pac:  Although  the  genuine  is  even  a 
Little  mushy,  the  mintmark  on  counterfeit  is 
even  mushier.  Lacks  usual  heavy  die  polish  seen 
on  genuine  coins. 

Ft.  Vancouver:  Very  mushy.  Numerous 
pimples  in  fields.  (Beware,  genuine  can  have 
these, too). 

Albany:  Often  prooflike.  Extra  metal 
directly  in  field  close  to  upper  arm  extending 
from  shoulder  to  cuff.  Small  depression  in  field 
at  lower  part  of  feather. 

This  article  is  not  intended  to  be  all  in- 
clusive, but  hopefully  will  provide  some  points 
upon  which  to  build. 


"Old  Style"  and  "New  Style" 

A few  years  after  the  fuzzy,  mushy  sur- 
face commemoratives  appeared,  a new  type  of 
counterfeit  U.S.  commemoratives  appeared. 
Thus,  the  terms  "old  style"  and  "new  style"  were 
coined  (sorry,  but  I couldn’t  resist). 

The  "new  style"  commemoratives  are 
more  difficult  to  spot.  Just  like  the  "old  style" 
pieces,  the  "new  style"  commemoratives  are 
struck  and  are  of  the  correct  metal,  weight  and 
diameter.  However,  their  surfaces  are  crisper, 
more  closely  resembling  the  genuine  items. 

Often  the  surfaces  are  semi-prooflike  or 
prooflike.  They  are  actually  attractive  on  their 
own  merit! 

Artificial  Toning 

Quite  often  the  "new  style"  commem- 
oratives will  be  artificially  toned  in  order  to 
decrease  the  prooflike  appearance.  Also,  it  is  not 
unusual  for  these  pieces  to  have  sharp  reeding. 

As  time  continues  and  more  pieces  are 
studied,  a few  more  diagnostics  are  confirmed. 
Listed  below  are  known  specific  diagnostics  on  a 
number  of  the  "new  style"  counterfeits.  Most  of 
these  diagnostics  are  slight,  often  un- 


Editor  s Note:  Thank  you,  Mary,  for  another  ex- 
cellent educational  feature. 

ANA  usually  offers  a class  on  "Counterfeit 
Detection"  at  their  Summer  Seminar. 
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THE  PERFECT  GIFT  FOR  SOMEONE  WHO  HAS  EVERYTHING 

London  Coin  Galiereis  of  Newport 
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Member.. .Coni,  from  page  9 subscribers  tO  Coin 

Show  News  who  do 

receive  the  Coin  Dealer  Calendar  as  well.  I can 
see  the  Calendar  growing  quite  a great  deal. 

Q:  Is  there  anything  else  that  you  want  to 
do? 

A:  I see  things  evolving  as  a result  of  what  a per- 
son does,  in  a day-to-day  action,  and  I think  as 
an  example  the  show,  West  Expo.  It’s  a nation- 
al show  and  we  pull  from  both  coasts-but  I’d 
like  to  see  it  grow  to  a broader  stature.  The  ul- 
timate goal  is  growth  in  both  the  Calendar / 
News  and  show  and  we’ll  get  there  by  serving 
the  needs  of  our  clients.  Really  Chester  has  the 
ideas.  He’s  the  innovator  and  pioneer.  I’m  sort 
of  the  person  who  ‘fills  the  bill.’  Just  give  me  an 
idea  and  I’ll  go  do  it. 

Rewarding  Career 

Q:  What’s  the  most  rewarding  thing  for  you 
in  this  business? 

A:  It’s  really  when  you’ve  done  a good  job,  and  I 
think  when  a dealer’s  had  a good  show. 

I get  a lot  of  constructive  criticism.  I think  the 
reason  I do  is  because  I am  a good  listener.. .and  I 
appreciate  it.  I happen  to  work  for  the  most 
flexible  man  in  history... he’s  open. 

Q:  You  must  have  to  provide  the  structure  it 
seems.  I mean  ideas  are  wonderful,  but  you 
can’t  put  together  a show  unless  you  have 
some  boundaries  and  some  rules. 

A:  That’s  true.. .but  Chester  had  established  the 
West  Expo  and  created  the  Coin  Dealer 
Calendar/Coin  Show  news  before  my  coming 
back  to  work  with  him... he  is  really  a dealer’s 
dealer.  He’s  traveled  the  circuit.  He  knows 
what  dealers  need  and  what  they  want.  And 
that’s  his  interest.  The  dealers  carry  the  freight. 
We  work  hard  to  get  the  public  to  come  out  to 
make  business  for  the  dealers,  but  you  have  to 
take  care  of  the  dealer  first.  I even  had  a dealer 
tell  me  once  when  he  was  making  a suggestion, 

"I  wouldn’t  even  tell  you  this  but  I know  it’s  not 
falling  on  deaf  ears.  You’ll  factor  it  in  when  you 
are  considering  changes."  So  my  greatest  reward 
is  when  a dealer  says  it  was  a really  great 
show-or  a collector  comes  up  ana  says,  "What  a 
nice  cross  section  of  dealers  you  have  here"  or 
someone  says  "I  really  rely  on  that  calendar." 

Q:  Give  an  example  of  the  constructive 
criticism  you’ve  received? 

A:  This  last  issue  of  the  Coin  Dealer  Calendar 
has  no  FAX  directory;  and  we’ve  included  that 
in  the  past.  This  time  we  had  more  advertis-  . 


ing  and  it  was  late  in  the  game.. .we  couldn’t 
reorder  paper  and  that  kind  of  thing.  Ken 
Ferguson  said,  "We  really  miss  that." 

Q:  So  he  is  really  showing  that  he  uses  it 
regularly  as  a reference. 

A:  That’s  right.  A lot  of  the  stuff  that’s  in  the 
calendar  is  as  a service  to  the  industry  but  it’s 
placed  strategically  so  that  you  are  flipping 
through  and  seeing  the  ads.  It’s  really  gratifying 
when  I approach  a dealer  about  coming  to  tne 
Denver  West  Expo  and  they  pull  out  the  Coin 
Dealer  Calendar  or  Coin  Snow  News  to  check 
their  show  schedule. 

Q:  What’s  the  most  frustrating  part  of  your 
job? 

A:  I feel  I need  to  answer  this  in  two  ways. 

There  are  some  broad  frustrations  I have  that  are 
really  more  the  malaise  of  our  society  and  our 
economy  right  now  that  have  manifested  them- 
selves in  our  hobby  and  industry.  The  airfares 
and  hotel  costs  have  increased  dramatically,  par- 
ticularly in  the  Eastern  part  of  the  country.  The 
mid-size  shows  are  having  difficulty  scheduling 
into  the  ballrooms  and  so  on  because  the  hotels 
prefer  a wedding  reception  to  24  hour  setups. 
That  sort  of  thing,  I think,  has  affected  our  in- 
dustry. 

Future  Goals 

Personally,  I would  like  to  travel  more.  I would 
like  to  do  at  least  twelve  shows  a year. 

Q:  And  why  aren’t  you? 

A:  My  husband  wouldn’t  like  it.  I tend  to  get 
away  with  a heck  of  a lot  with  my  husband  be- 
cause he’s  very  malleable-but  he  really  doesn’t 
like  it  if  I’m  away  a lot.  It’s  not  a big  deal  to  my 
son  Charlie.  He’s  accustomed  to  it  and  we  have 
our  little  ways... to  make  it  fun.  He  knows  what 
to  expect.  It’s  a wonderful  time  for  them.  We 
share  a lot  of  things  anyway.  Dan  really  is  a 
"Mr.  Mom"  a lot  of  the  time;  but  it’s  hard  on 
him. 

Q:  You  can’t  go  as  much  as  you’d  like.  It’s  too 
bad  you  can’t  Doth  be  in  it. 

A:  I used  to  dream  about  that  years  ago;  but 
Charlie  would  be  left  out.  We  are  hoping  for 
my  husband  and  Charlie  to  come  with  me  to 
Florida  for  the  FUN  Show  next  year.  He’ll  be 
just  going  on  five.  Dan  and  Charlie  are  going  to 
go  with  me  to  the  next  Denver  show-ana  I am 
hoping  that  there’ll  be  enough  for  them  to  do, 
because  I certainly  won’t  have  time  to  go  with 
them  anywhere  during  that  show. 

Coni,  to  page  15 
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TRAVEL 

TIPS 

By  Robert 

Brueggeman 


Convention  Security 


When  at  conventions,  be  sure  to  conform  to 
all  rules  and  regulation.  If  an  I. D.  is  required,  don’t 
get  upset.  Photo  I.D.  is  extremely  beneficial  to  the 
security  of  a show.  The  guards  check  whether 
dealers  and  assistants  are  behind  the  proper  table. 
Other  dealers  may  wander  behind  your  table  because 
they’re  disoriented,  especially  on  the  first  day  of  the 
show.  When  you’re  working  tables  at  any  conven- 
tion, especially  the  larger  ones,  always  travel  to  the 
convention,  if  possible,  with  more  than  one  person. 
With  a minimum  of  two  persons  at  the  table,  then 
you  can  follow  the  rules  of  never  leaving  the  table 
alone  at  any  time.  Take  shifts  for  lunch,  restroom 
breaks,  coffee  breaks,  etc. 

Lock  Your  Cases 

While  at  the  table,  always  keep  the  front  cases 
locked  unless  showing  coins  to  potential  clients. 
Always  know  your  customer.  Know  whether  he  is  an 
old  customer  and  can  be  trusted  or  whether  he’s  a 
new  customer  and  should  be  watched.  Never  take 
anything  for  granted.  When  you  are  alone  at  the 
table  while  showing  coins,  if  you  turn  to  the  rear  for 
any  reason,  make  sure  you  lock  that  case  before  you 
turn.  Coins  can  be  lifted  from  the  case  ever  so 
quickly.  When  using  cases  (like  Brinks  cases  for  ex- 
ample) on  the  back  up  table,  it’s  a good  idea  to  place 
those  Brinks  cases  on  top  of  the  table  with  chains 
through  the  handles  attached  to  the  table.  In  this 
way,  if  you  are  distracted  for  any  reason  your  case 
can  not  disappear,  and  secondly  when  that  case  is  not 
in  use  the  cover  can  be  slid  down,  a lock  can  be 
placed  through  the  clasp  while  you’re  facing  front. 

Closing  Time 

At  closing  time,  many  dealers  place  a cover 
over  their  showcases  and  some  chairs.  This,  of 
course,  prevents  any  obvious  tampering.  A new  sys- 
tem that  many  dealers  are  using  is  a large  canvas  type 
closure  which  goes  over  the  top  of  the  table.  All  of 
their  goods  are  placed  on  the  top  of  that  front  table 
and  the  entire  bag  is  zipped  up  and  locked, 
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which  makes  it  very  difficult  for  anyone  to  tamper 
with  the  coins  during  the  evening. 

The  tampering  may  occur  because  of  the  need 
for  service  by  the  clean  up  crew,  electricians,  and 
air-conditioning  personnel. 

Be  sure  that  the  security  for  the  convention 
you’re  attending  is  satisfactory  to  you.  Just  because  a 
promoter  is  putting  together  a convention  doesn’t 
mean  that  he  has  hired  the  proper  security  needed. 
Many  times  security  is  based  on  budget,  and 
therefore,  the  security  may  not  be  the  caliber  you 
expect  for  the  show.  Always  find  out  in  advance 
what  type  of  security  is  being  provided  and  by  whom. 

Remember,  at  all  major  shows,  security  does 
not  allow  the  clean  up  crew  to  come  in  unless  there  is 
one  security  guard  per  crew  walking  the  hall  and 
preventing  anyone  from  wandering  behind  the  booths 
or  exhibits. 


Security  Room 

For  vest  pocket  dealers,  if  there’s  a security 
room  at  the  convention,  it  is  advisable  to  use  it. 

Don’t  take  the  coins  out  of  the  show  area.  Coins  are 
not  secure  in  a hotel  room.  Passkeys  can  be  used  by 
engineering  and  staff  to  enter  the  room. 

Ninety-nine  percent  of  the  time  security  room 
operations  at  large  conventions  are  the  safest  location 
that  you  can  find  at  a convention.  Also  look  for 
closed  circuit  television,  tape  recorders,  and  claim 
checks.  Make  sure  that  the  claim  checks  are  three 
part:  one  part  for  the  files,  and  one  part  for  the 
system.  Before  placing  coins  into  a security  room, 
be  sure  materials  are  always  placed  in  a locked  bag 
or  attache  case.  Run  tape  around  the  cases  and  the 
locks.  Sign  your  name  across  the  overlap  to  prevent 
any  tampering  during  the  period  of  time  that  it  is  in 
the  security  room. 

Contrary  to  popular  opinion,  it  is  best  to  keep 
the  cases  as  light  as  possible.  This  eases  checking 
into  the  security  room,  and  facilitates  appropriate 
filing  and  handling.  The  lighter  the  better.  When 
cases  are  attached  to  dollies,  or  in  pullcarts,  please 
leave  both  pieces  with  the  men  in  the  security  room. 

If  cases  are  chained  together,  as  I suggested  before, 
check  them  in  as  one  unit  for  one  claim  check.  This 
will  facilitate  the  speed  in  which  materials  are 
checked  in  and  out  of  security  rooms. 


Hotel  Precautions 

Don’t  ever  give  your  hotel  number,  room,  or 
key  to  anyone.  Keep  that  as  secret  as  possible. 

Never  bring  any  of  your  valuables  to  your  hotel 
room.  Always  do  your  trading  on  the  bourse  floor. 

See  that  the  hotel  is  very  stringent  in  the 
manner  in  which  they  hand  out  keys.  In  some  hotels 
you  can  step  up  to  the  counter  and  say,  "I’m  Bob 
Brueggeman  and  I’m  in  Room  212  and  I lost  my  key. 
May  I have  another  one?"  If  they  don’t  ask  for 
another  I.D.  then  you  may  be  staying  at  the  wrong 
hotel.  Complain  to  your  promoter  about  insufficient 
hotel  security.  r . . ,, 
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Six  of  these  are  scarce  and  two  are  quite  rare. 
Statistics  on  the  eight  women  merchants: 

5 were  "millinery"  type  businesses  located 
in  Detroit,  MI;  Columbus,  OH; 
Ravenna,  OH;  Wilmington,  Old;  and 
Oconomowoc,  WI.  The  millinery 
specialties  were  Dry  Goods  and  Fancy 
Goods. 

1 was  a "Stationer"  in  Indianapolis,  IN. 

1 was  a "Watchmaker"  in  Ashland,  OH. 

1 owned  a "Brewery"  in  Freeport,  IL. 

Noteworthy  is  the  way  the  lady 
merchants  were  known  to  others.  The  six 
merchants  with  the  more  "feminine"  occupa- 
tions...millinery  and  stationer... all  used  "Mrs." 
in  their  business  names.  Ella  Buchanan,  the 
watchmaker,  and  Helena  Heretrich,  the  brewer, 
both  used  their  own  first  and  last  names. 

Thank  you  for  inviting  me  and  now  I’ll 
answer  any  questions  you  may  have." 

*>:->!- 

Editor’s  Note:  Our  thanks  go  to  you,  Cindy,  for 
presenting  such  an  interesting  program.  I hope 
you’ll  consider  doing  it  again.. .when  we  give 
you  a tad  more  notice.  Love  to  see  your  shdes. 

Cindy’s  credits  never  seem  to  stop. 
Currently  she  is  Secretary  (3  1/2  years)  of  the 
Token  and  Medal  Society;  Board  member 
(3  years)  Florida  United  Numismatists; 
Secretary/Treasurer  (3  1/2  years)  Georgia  State 
Token-Exonumia  Association;  and  Board 
member  (1  year)  Civil  War  Token  Society. 

Our  thanks  also  to  Robert  J.  Leuver, 
Executive  Director,  ANA,  for  allowing  us  to 
reprint  the  Civil  War  graphic  used  in  tne  article 
"Numismatics  and  the  Civil  War"  by  Neil 
Gadbois,  February,  1992  issue  of  The 
Numismatist. 


* * * 


EXTRA!  EXTRA! 


Missing...  WIN  candidates  from  your 
local  coin  shops,  community  and  clubs 
for  improved  national  representation! 
Don’t  leave  out  these  valuable  members 
of  our  numismatic  community... Invite, 
or  even  better,  bring  a new  candidate  to  a 
WIN  meeting.  You’ll  be  glad  you  did... 
and  so  will  your  fellow  members  l 
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NEWS  RELEASE 

THE  COMPREHENSIVE  U.S.  SILVER  DOLLAR 

ENCYCLOPEDIA 

Released  at  ANA  Spring  Show 

At  the  ANA  Spring  show  in  Dallas,  John 
and  Marlene  Highfill  released  their  book  The 
Comprehensive  U.S.  Silver  Dollar  Encyclo- 
pedia. Many  of  the  forty  seven  (47)  authors  of 
the  various  chapters  were  on  hand  to  autograph 
this  comprehensive  work  at  the  show. 

In  reviewing  the  Table  of  Contents,  plus 
my  quick  scan  of  this  volume  at  the  Long  Beach 
show,  it  seems  John  has  completely  covered 
any  question  a reader  may  have  on  silver 
doll  ars.  I was  impressed  with  the  charting  and 
graphs  for  the  Morgan  and  Peace  Dollar  series. 
The  book  contains  over  1,000  fully  illustrated 
color  reference  charts  and  graphs;  over  1000  of 
both  color  and  black  and  white  photographs. 
There  is  also  a chapter  written  by  Marlene 
Highfill  entitled,  "Conventions,  Travel,  Dealers 
and  Friends:  A Pictorial  Bibliography . " 

Congratulations  to  you  both,  I’m  sure  it 
will  be  a ‘best  seller’  in  the  numismatic 
community. 

Author:  John  Highfill. 

Publisher:  Highfill  Press,  Inc. 

Copyright:  Highfill  Press,  Inc.  1992 

* * * 


THUMBS  UP! 

This  issue’s  THUMBS  UP! 
goes  to  Teresa  Darling, 
first  President,  and 
founder  of  Women  In 
Numismatics.  Teresa  has 
accepted  a position  on  the 
WIN  Board  of  Directors  as  Member  At 
Large  in  charge  of  Advertising.  Our 
congratulations  to  Teresa  on  her  full 
partnership  with  Sam  Lopresto  in  the  new 
Long  Beach  Show-Long  Beach  Sports 
Card  Exposition. 
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ANA  GIRL  SCOUT 
SUBCOMMITTEE  FORMED 


One  of  the  goals  of  the  American 
■4/  ...  Numismatic  Association  is  to  bring 
• • \ more  young  collectors  into  the 

hobby.  Its  Young  Numismatist 
\ Committee,  headed  by  ANA  Vice 
President  David  Ganz,  seeks  to  in- 
form, educate  and  encourage 
youngsters.  Many  of  today’s  numis- 
matists began  collecting  as  children,  and  a good 
number  of  them  were  mtroduced  to  the  hobby 
through  the  Boy  Scout  merit  badge  program. 


Girl  Scout  Merit  Badge 

A Girl  Scout  Subcommittee  has  now  been 
formed  to  concentrate  on  programs  that  will 
help  girls  learn  about  coin  collecting.  The  sub- 
committee is  headed  by  Marilyn  Reback,  as- 
sociate editor  of  the  ANA’s  monthly  journal, 
The  Numismatist,  and  managing  editor  of  the 
journal’s  quarterly  supplement  for  new  collec- 
tors, First  Strike. 

"Working  with  Girl  Scouts  offers  a great 
opportunity  for  women  in  the  numismatic  field 
to  share  their  talents,"  says  Reback.  "If  you  are 
enthusiastic  about  the  hobby  and  enjoy  working 
with  girls,  why  not  help  make  this  program  a 
success?" 

If  you  would  like  to  know  more  about 
how  you  can  help  girls  learn  about  this  fulfilling 
hobby,  write  to  Marilyn  Reback,  American 
Numismatic  Association,  818  North  Cascade 
Avenue,  Colorado  Springs,  CO  80903-3279,  or 
telephone  719-632-2646  (FAX  719-6344085). 

* * * 

Editor^  Note:  We’ll  do  our  bit,  Marilyn,  by 
printing  (with  credits)  the  name  of  every  per- 
son...coin  shop;  dealer;  collector;  organiza- 
tion...etc.  who  donates  their  time,  energies 
and/ or  resources  to  this  worthwhile  endeavor. 

A full  column  of  names  in  our  WIN  newsletter 
would  be  fantastic! 


P.S.  Wouldn’t  it  be  wonderful,  if...  maybe 
some  day...  WIN  could  sponsor  one  of  the  fu- 
ture Girl  Scout  merit  badge  holders  to  the 

ANA  Summer  Seminar? maybe  it’s 

only  a dream? 


WHY  I CHOSE  TO  BE  A 
COIN  DEALER 

By  Christina  Smith 

Well,  in  a market  like  this,  sometimes  I 
wonder.. .and  to  be  perfectly  honest,  this  was 
not  one  of  my  top  ten  choices  of  things  I wanted 
to  be  when  I ‘grew  up.’  In  fact,  if  it  were  not 
for  another  woman  in  the  business,  it  never 
would  have  even  crossed  my  mind,  and  I would 
instead  probably  be  writing  for  some  theatrical 
publication  on  "How  To  Keep  Your 
Self-Esteem  After  Being  Turned  Down  For 
Your  Tenth  Audition  In  A Row"  or  as  likely: 
"How  To  Survive  As  An  Actor  on  $2.00  A 
Day." 

I had  5 years  of  experience  under  my  belt 
in  that  line  of  work  before  ever  entertaining  the 
idea  of  starting  my  own  business  in  this  line  of 
work.  And  while  not  regretting  a moment  of 
any  of  those  5 years,  it  certainly  took  its  toll 
emotionally,  and  I must  say  I am  a much 
happier  person  running  a business  in  which  I 
have  much  more  control  over  my  own  fate. 

Even  in  a market  like  this. 

A Family  Affair 

The  woman  in  the  business  who  inspired 
me  to  take  the  plunge  was  Ingrid  K.  Smith.  And 
it  helped  in  more  ways  than  you  would  think 
that  she  was  also  my  mother.  I watched  her 
start  her  own  business  and  even  helped  her  start 
up  her  own  books  and  went  with  her  on  the 
road  to  some  coin  shows.  I worked  for  her 
part-time  and  got  a little  bit  of  the  feel  of  the 
business  by  her  thrusting  books  that  people 
would  offer  her  in  my  hands  and  telling  me  to 
‘figure  it’  when  I didn’t  have  a damn  clue  how 
to  go  about  doing  it.  But  I must  say,  this  was  a 
very  quick  way  of  learning.  However,  because 
we  were  so  close,  I did  get  fired  at  least  every 
second  day  for  one  reason  or  another  so  I 
decided  maybe  I should  try  it  on  my  own.  And, 
well,  I did,  and  I’m  glad  I did,  and  site’s  glad  I 
did  and  even  though  I sort  of  fell  into  this,  I 
now  wouldn’t  want  to  be  doing  anything  else 
for  a living.  And  I wouldn’t  be  able  to  say  that 
if  it  were  not  for  another  woman  coin  dealer. 

Being  True  To  Self 

Being  my  own  boss  in  the  coin  business 
has  ended  up  being  one  of  the  most  appropriate 
vehicles  for  being  true  to  myself 
and  to  my  own  values.  Unlike  Com.  to  page  15 
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WIN  Expectations 

Q:  What  kind  of  thoughts  do  you  have  for 
WIN.  You  have  a nice  overview..!  mean 
you  talk  to  a lot  of  people.  What  would 
really  help  the  members  in  this  organiza- 
tion? 

A:  I guess  I’ve  always  looked  at  what  WIN  can 
do  for  the  industry. 

Q:  Any  way  you  want  to  address  this  ques- 
tion is  fine. 

A:  Maybe  I should  tell  you  why  I am  interested 
in  WIN... and  maybe  that  will  help  answer  this 
question... and  what  I hope  it  accomplishes. 
There  are  people  I feel  I should  know  and 
don’t-I  mean  they  look  busy-or  something  and 
I may  not  have  approached  them-or  I may  have 
and  not  gotten  into  the  nitty-gritty  and  become 
acquainted.  I think  the  camaraderie  that  WIN 
gives  . I mean  we  share  so  many  things  outside 
of  the  work  that  we  don’t  know  about.  We 
haven’t  had  a chance  to  explore  that,  and  I 
think  we  can  all  help  each  other.  We  just  need 
to  learn  from  each  other.  I mean  I know  I can 
learn  a whole  lot  from  Teresa,  Marlene  and 
Patti.  I know  that.. .so  the  camaraderie  is  a part 
of  it.  I see  that  women  have  a very  high  profes- 
sional status  in  numismatics. 

Q:  It  was  said,  "There  aren’t  that  many 
women  in  numismatics."  Then  we  discover 
there  are  a huge  number  of  women  working 
in  numismatics-but  they  are  something  of  a 
hidden  population. 

A:  Look  at  Barb  Wingo  who  sells  insurance  for 
numismatic  companies.  She  has  to  know  a lot 
about  how  business  is  done  in  this  field.  There 
are  a lot  of  women  in  this  industry  who  are 
working  in  the  clubs,  too.  If  you  don’t  have  a 
lot  of  contact  with  the  clubs  and  associations, 
like  I do,  you  don’t  realize  how  many  women 
are  pulling  the  load  for  the  hobby  and  the  in- 
dustry in  the  background. 

Grass  Roots  Movement 

Q:  One  of  the  benefits  is  that  the  women 
from  various  geographical  locations  and 
areas  of  functioning  will  begin  to  know 
each  other. 

A:  It’s  like  the  thing  that  Mary  brought  up  in 
the  meeting  about  the  Girl  Scouts.  You  know, 
developing  a merit  badge  for  collecting 
coins.. .that  really  excites  me  and  I hope  I’ll  be 
able  to  work  on  the  "grass  roots"  effort  of  that 
project.  We  all  say  perpetuate  the  hobby-and 
that  sounds  sort  of  selfish  or  cont.  to  page  is 
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Show. ..Cont.  from  page  6 pleased,  relieved  and 

more  optimistic  with  the 

recent  upturn. 

* * * 

Editor’s  Note:  This  is  a nice  rundown,  Sondra, 
thank  you.  Sondra  Beymer  is  Vice-President  of 
Jack  H.  Beymer,  Inc.  and  attends  approximately 
20  coin  shows  per  year.  We  noticed  some  gold 
issues  heating  up  at  FUN,  and  becoming  ‘hot’  at 
Long  Beach.  From  Blue  Sheet  of  $496  to  $660 
in  about  a one  month  period  has  got  to  be 
‘HOT"! 

Now  we’ll  see  if  the  ‘law  of  gravity’  prevails  on 
a couple  of  these  issues. 


* * * 


How  I Became. ..Coni,  from  page  14  the  actmg 

business, 

where  you  can  be  a good  actor,  yet 
because  you  are  5 ’8"  instead  of 
5’2",  or  22  instead  of  18,  or  18 
instead  of  35  you  won’t  get 
the  part,  the  coin  business 
makes  more  sense  to  me  and 

my  sense  of  self. 

It’s  My  life! 

If  I work  hard-I’ll  make  money.  If  I 
work  harder-I’ll  make  more.  I have  the 
freedom  to  work  when  and  if  I want  to  and  no 
one  can  lay  me  off  or  fire  me.  I have  no  one 
breathing  down  my  neck  (although  I am 
probably  more  guilty  of  doing  that  to  myself 
than  any  boss  would,  be).  I can  deal  with 
whoever  I wish  and  I can  refuse  to  deal  with 
those  I do  not  respect,  if  I so  choose.  I,  and  I 
alone  am  responsible  for  everything  that 
happens  to  me,  both  the  good,  and  bad.  It’s 
harder  to  say  that  about  other  businesses  where 
you  are  not  the  boss  or  have  less  control.  The 
ironic  thing  is,  that  you  end  up  working  much 
harder  and  much  longer  than  you  would 
otherwise. ..after  all,  tne  success  of  my  business 
is  entirely  up  to  me,  and  if  it  fails,  I have  only 
myself  to  blame. 

But  I can  live  with  that. 

Christina  Smith 

Editor’s  Note:  Let’s  hear  from  the  rest  of  you. 
‘How  I Became  A Coin  Dealer’  and/or  ‘How  I 
Became  Involved  In  Numismatics,’  etc.  would 
make  a terrific  regular  feature  . 

Thank  you,  Christina.  It’s  a great  story! 
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1973  PACKAGING  ERROR  RE-DISCOVERED  AT  F.U.N! 


By  Gloria  Peters 


Imagine  my  surprise  to  find  this  unique  packaging  error  behind  J.R.  Walters’  table  (J.R.  Invest- 
ments, Marietta,  GA)  at  the  1992  F.U.N.  show.  GSA  had  sent  an  1864  Liberty  Seated  Dollar  instead 
of  the  advertised  circulated  Morgan  or  Peace  dollar  for  an  auction  price,  minimum  bid,  of  $3.00. 
Numismatic  News  estimated  the  value  of  this  error  at  $200.00  in  1976.  J.R.  didn’t  own  this  piece  of 
numismatic  history  when  I first  saw  it,  but  being  a silver  dollar  man,  he  said  he  would... and  soon.  True 
to  his  word,  a few  days  after  the  show,  J.R.  called  and  mailed  the  entire  package  for  photographing  and 
inclusion  in  our  WIN  Newsletter. 

J.R.  said  the  coin  is  not  for  sale... at  this  time.  But  I will  let  our  readers  in  on  a little  investment 
tidbit.  The  current  value  of  this  packaging  error  has  grown,  in  a short  18  years,  to  over  21,000%  from 
the  issue  price.  That  has  got  to  be  an  collector’s  dream! 
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stared  aw*,  and  ultimately  went 
to  as  Oregon  nsac. 

A SS®  price  tag  for  the  rate 
probably  would  not  be  out  of  bac. 
\rah  tbe  cautionary  note  that 
soce  thi*  » a packaging  error,  St 
Its  quite  «*y  to  dupfeatte  by 
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Editor's  Note:  J.R.  Walters  of 


Marietta,  GA  specializes  in 
U.S.  Silver  Dollars  and  GSA 
Material. 

Thank  you,  J.R.  for  sharing 
your  new  "find"  with  our 
readers. 


14  May  15, 1976  * 

Seated  Liberty  Cartwheel 
Packaged  in  Error  by  GSA 
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A«ml  -Jimmy  ' Peao  of  New 
York  UU3  hasn't  totten  ewer  the 
"mrprt**"  he  got  when  h« 
qpened  the  package  cnrjtaiiuag 
the  silver  daUar  pardtwaed  from 


UX1TEO  STATES  SILVER  DO*  JAR 

Ih»  hwtofk  co>n  « a ninety  percent  silver  United 
Stato  do!ia/  It  was  offered  »n  a group  of  coins 
centring  circulated  specimens  of  both  Morgan 
aod  Peace  dollar  designs,  at  a minimum  bid  nrfcc 
of  $3  00. 

ft  is  a snemt-nir  rf  a bygone  era.  as  the  fojl  ninety 
it  silver  dollar  was  minted  m 193?  The  VS. 
nc  tonprr  mint*  >itvw  coin*  for 

This  issuance  by  General  Services  Administration 
of  the  last  of  the  Government'*  holding*  of  ninety 
percent  silver  ctoH.tr*  will  serve  for  millions  of 
American*  **  disrobed  mementos  of  not  nation'* 
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Obverse:  A bust  of  Liberty  appears 
facing  left  wearing  a coronet  inscribed 
LIBERTY.  Thirteen  stars  encircle  the  bust. 


Reverse:  The  denomination,  1 
DOLLAR,  and  the  date  appear  in  the  center 
enclosed  in  a bowed  wreath.  The  legend, 
UNITED  STATES  OF  AMERICA,  encircles 
the  border.  The  mintmark  appears  under  the 
wreath’s  bow. 

With  a diameter  of  only  13  millimeters, 
the  Type  I gold  dollar  is  the  smallest  of  all 
United.  States  gold  coins.  It  weighs  25.8  grains 
gold,  with  fineness  .900  gold.  Its  edge  is  reeded. 
David  Ackers:  Average  grade  is  EF-44.* 

Date  Varieties 

"Two  are  known.  One  has  a perfect  date; 
the  other  shows  the  base  of  an  extra  1 below  the 
center  of  the  base  of  the  1 in  the  date.  The 
second  variety  is  often  found  struck  from  rusted 
dies.  Like  most  Charlotte  gold  dollars,  the 
1852-C  is  often  overgraded."  "The  1852-C  is 
one  of  the  more  poorly  struck  Type  One 
Charlotte  gold  dollars."  ** 

History  Of  The  Coin 
Inspired  by  the  discovery  of  gold  at 
Sutter’s  Mill  in  1848,  Representative  James 
McKay  of  North  Carolina  introduced  legislation 
to  Congress  calling  for  mintage  of  what  would 
be  the  United  States’  first  gold  coin  of  one  dollar 
denomination  (this  same  bill  also  introduced  the 
double  eagle.)  Previously,  federal  one  dollar 
coins  were  all  silver,  although  privately 
produced  gold  dollars  had  existed  since  1832.  In 
spite  of  criticism,  mainly  about  the  impractical 
small  size  such  a coin  must  be,  McKay’s  bill 
became  Act  on  March  3,  1849;  and  1849  was  the 
United  States  gold  dollar’s  debut  year.  Mintage 
of  the  gold  dollar  continued  until  1889. 

One  of  Three  Types 
The  Type  I gold  dollar  was  the  first  of 
three  types,  all  designed  by  James  B.  Longacre, 
Chief  Engraver  of  the  Philadelphia  Mint  and 
designer  of  the  "flying  eagle"  and  "Longacre 


cent,"  as  well  as  the  three  dollar  gold  piece.  It 
continued  until  1854,  when  complaints  of  its 
inconvenient  small  size  prompted  mintage  of  a 
second  type  with  a larger  diameter  as  well  as  a 
modified  design. 

General  Information 

The  1852-C  is  very  rare  in  terms  of  total 
number  of  pieces  available,  in  fact,  it  is  one  of 
the  scarcest  of  the  era  overall.  However,  it  is 
more  available  in  high  grade  than  many 
common  dates. 

This  issue  exhibits  a satin  rather  than  a 
frosty  finish.  Most  specimens  exhibit  an 
imperfection  on  the  reverse  at  LA  in  DOLLAR 
which  David  Akers  attributes  to  "...some 
foreign  material  adhering  to  the  reverse  die." 
This  imperfection  should  in  no  way  affect  the 
coin’s  value. 


Editor’s  Note:  Many  thanks  to  B.J.  Searls  and  her 
staff  at  Tangible  Information  Systems,  Inc.  of 
Beverly  Hills,  CA,  for  sharing  their  "Coin  of 
the  Week"  feature. 

* Reference:  United  States  Gold  Coins  Vol.  I 
by  David  W.  Akers.  Published  1975  by 
Paramount  International  Coin  Corporation. 

**  Reference:  Charlotte  Mint  Gold  Coins, 
1838-1861  by  Douglas  Winter.  Published  1987 
by  Bowers  and  Merena  Galleries,  Inc. 


* * * 


Travel  Tips..  •Cont.  from  page  12 

I think,  in  general,  it’s  important  to 
realize  that  99.9  percent  of  the 
robberies  that  occur  take  place  when 
you  lose  control  of  your  valuables.  If 
for  one  moment  you  are  distracted  or 
you  set  down  your  cases  to  help 
someone,  you  are  at  risk.  Always  be  aware  of  your 
valuables.  This  is  your  livelihood.  This  is  your  life. 
This  is  the  way  you  earn  a living.  Please  be  sure  to 
keep  yourself  alert  and  keep  the  big  picture  in  mind. 


Editor’s  Note;  Robert  Brueggeman  is  President  of  the 
Positive  Protection,  Inc.  Providing  maximum  safety 
to  individuals  and  organizations  planning  a conven- 
tion, auction  or  transfer  requiring  security. 

Thanks,  Bob,  for  your  timely  article. 
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Book  Review 

Commemorative  Coins  of  the 
United  States:  A Complete 
Encyclopedia 
Author:  Q.  David  Bowers 
Published:  Bowers  and  Merena  Galleries,  Inc. 
Copyright,  1991. 

By  Helen  L.  Carmody 

Q.  David  Bowers,  regarded  as  numis- 
matics’ most  prolific  -writer,  has  provided  an 
all-encompassing  reference  with  respect  to  com- 
memorative coins  with  his  new  volume, 
Conmiemorative  Coins  of  the  United  States:  A 
Complete  Encyclopedia. 

Beginning  in  the  1960’s  Dave  Bowers  kept 
notes  on  commemoratives  including  facts  he  oE>- 
tained  from  conversations  with  leading  figures 
who  had  been  on  the  scene  or  who  had  recollec- 
tions of  contact  with  issuing  commissions.  He 
researched  the  National  Archives  and  libraries 
and  began  to  assemble  as  much  original  cor- 
respondence as  he  could.  In  this  herculean  task 
the  author  was  assisted  by  the  contributions  of 
others  involved  with  numismatics  to  make  the 
subject  material  come  alive  for  the  reader. 

The  series  is  discussed  in  chronological 
order  and  is  divided  into  two  sections:  silver  and 
gold  commemorative  coins.  The  history  of  each 
coin  is  first  presented  and  includes  not  only  the 
reason  it  was  issued  but  the  facts  pertaining  to 
the  legislation  authorizing  the  corns  and  the 
design  and  symbology  depicted. 

Each  coin  also  receives  its  own  special 
breakdown  of  its  "characteristics":  what  is  being 
commemorated,  the  obverse  and  reverse  designs, 
the  date  of  authorization,  the  dates  not  only  on 
the  coins  but  when  they  actually  were  minted, 
the  mint(s)  used,  maximum  quantities 
authorized  and  minted,  assay  coins,  quantity 
melted,  and  the  net  number  distributed. 
However,  the  relevant  data  does  not  end  there. 
The  issuer  of  the  coins,  its  original  packaging,  of- 
ficial sale  price,  designers  of  both  the  obverse 
and  reverse,  average  market  prices  spanning 
specific  intervals  from  issuance  to  1990,  and  the 
author’s  observations  of  interesting  facts  are  also 
included.  His  zeal  for  shedding  light  on  their 
origins  has  illuminated  those  previously  dark 
ages  of  our  country’s  history.  One  discovers 
ascinating  tidbits  of  numismatic  events  of  years 
gone  by:  why  C.  Frank  Dunn  used  his  wife’s 
name  on  certain  envelopes  to  distribute  e^ 


f 
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Boone  half  dollars,  how  the  65%/35 % profit 
split  between  Trygve  A.  Rovelstad  andL.W. 
Hoffecker  came  about  in  the  distribution  of  the 
Elgin  half  dollars,  and  other  intriguing  details 
necessary  to  convey  the  "complete"  picture  of 
the  commemorative  process. 

Q.  David  Bowers  has  done  his  part-and 
more-to  promote  education  relating  to  com- 
memorative coins.  My  fondest  wish  is  that  all 
who  have  the  privilege  to  read  his  magnificent 
work  are  encouraged  to  search  for  a previously 
unreported  piece  of  correspondence  or  undocu- 
mented holder  and  add  to  our  present  wealth  of 

knowledge  with  respect  to  this  fascinating  series. 
* * * 

Editor's  Note:  This  review  is  a summary/ excerpt 
from  the  Kingswood  Galleries  (A  Division  of 
Bowers  and  Merena  Galleries,  Inc.)  auction 
catalog  of  The  Exeter  Sale , "From  The 
Booksnelf,"  conducted  by  Michael  Hodder. 

Helen  L.  Carmody  is  President  of 
O ’Carmody  Coins  of  Huntington  Beach,  CA. 
Thank  you,  Helen,  for  your  excellent  review. 

* * * 


Member.. .Cont.  from  page  15  Self-SeTVing  but  it  S 

really  more  of  a sharing.  It  sounds  funny  from 
me  because  I don’t  collect.  I wish  I could.  I’m 
anxious  for  Charlie  to  get  started 
We  give  coins  a lot... I mean  at 
Christmas  time... trying  to 
spread  the  interest.  What 
numismatics  can  give  to  a child 
is  wonderful;  an  understanding 
of  history,  appreciation  of  beauty  and  trading 
knowledge. 

* * * 

Editors  Note:  Thank  you,  Linda,  for  sharing  with 
us.  See  you  at  the  shows. 

Cindy  Mohon  is  a partner  in  P & M Rare  Coins, 
Irvine,  CA. 


EXCELLENCE 

excelencia 

vorzuglichkeit 

NO  MATTER  HOW  IT'S  PRONOUNCED,  collectors  the 
world  over  understand  the  word  and  recognize  the  symbol 
for  quality  in  coin  products.  For  over  50  years  Whitman®  has 
been  supplying  hobbyists  with  the  most  reliable  and 
authoritative  reference  books  available.  Whitman®  has  also 
made  collecting  enjoyable  with  our  coin  storage  and  display 
products  which  protect  and  enhance  the  most  discriminating 
collections.  WHITMAN®  - the  hobby  standard. 

Whitman®  Coin  Products 
Western  Publishing  Company,  Inc. 

Racine,  Wisconsin  53404 
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Armstrong,  Gabriele 
Baber,  Dorothy  C. 
Best,  Carrie 
Beymer,  Sondra 
Brettell,  Ruthaim 
Brueggeman,  Linda 
Calm,  Judy 
Canuody,  Helen  L. 
Chun-Vette,  Paula 
Corbin,  Sue 
Covey,  Vikki 
Currie,  Susamie 
Darling,  Teresa 
Davis,  Patricia 
Dickason,  Tami 
Dieter,  Linda 
Emard,  Larry 
Fitzgerald,  Elizabeth 
Fritz,  Danielle 
Goldberg,  Larry 
Graham,  Carolyn 
Grellman,  Cindy 
Highfill,  Marlene 
Johnbrier,  Joan 
Johnson,  Dorothy 
Koppenhaver,  Glenda 
Lenhart,  Tracy 
Lopresto,  Sam* 

Lucas,  Judy 
Merena,  Patricia  R. 
Mohon,  Cynthia 
Moore,  Michael  C. 


Gabriele  Armstrong  & Associates 
Los  Angeles,  CA 
Dorothy  Baber 

El  Cajon,  CA 
Silvertips  Coins 

Jacksonville.  FL 
Jack  H.  Beymer  Coins,  Inc. 

Santa  Rosa,  CA 

American  Numismatic  Association 
Colorado  Springs,  CO 
Positive  Protection 
Fallbrook,  CA 

Superior  Stamp  & Coin  Co.,  Inc. 

Beverly  Hills,  CA 
O’Carinody’s  Coins 

Huntington  Beach,  CA 
Catalyst  Productions 
Honolulu,  HI 

Tyler  Stamp  & Coin  Company 
Tyler,  TX 

M & M Travel  Service,  Inc. 
Arlington.  TX 

Modem  Com  oi  Chesterfield 
Midlot liian,  VA 
Zaidman  & Lopresto 

Long  Beach,  CA 
Centennial  Coin  Galleries 
Torrance,  CA 

Loudon  Coin  Galleries  of  Newport 
Newport  Beach,  CA 
Linda’s  Promotions 

Independence,  MO 
Cameo  Coin  Gallery 
Portland,  OR 

Garry  Fitzgerald,  All  Form  Metals 
Yonkers,  NY 

Centerville  Coin  & Jewelry 
Centerville.  OH 

Superior  Stamp  & Coin  Co.,  Inc. 

Beverly  Hills,  CA 
Mnt.  High  Coins  & Collectibles 
Bend,  OR 
John  R.  Grellman 

Lake  Mary,  FL 
Oklahoma  Federated  Gold 
Broken  Arrow,  OK 
A.E.  Johnbrier  Coins 


Bowie,  MD 

Investment  Coins  of  Dallas  (ICD) 
Dallas,  TX 

Professional  Numistmatic  Guild 
Van  Nuys,  CA 
Leroy  Lenhart  Rare  Coins 
West  Covina,  CA 
Zaidman  & Lopresto 

Long  Beach,  CA 
Garden  Grove  Coin 

Garden  Grove,  CA 
Bowers  and  Merena  Galleries,  Lie. 

Wolfeborro,  NH 
P & M Rare  Coins 
Irvine,  CA 
Collector 

Malibu,  CA 


Marketing-Sales-Advertising 

Xmas,  Claus  Tokeus-Medals 

Stamps-Coins 

Indian  Cents-Bust  Dimes 

Conventions- Administrative 

Auctions-Security 

Retail  Sales-Mexicau  Coins 

Coinmems,  Related  Material 

Coin  Shows 

Exomunia-  Stamps 

Travel 

Cert.  Coins-Marketing 

Ancients-Jewelry-Conventions 

Diversified-Copper 

Coins-F  ossils- Jewelry 

Promotions-Coin  Shows 

Cameo  coins 

Metals 

Coins-Purchasing-Sales 

Diversified- Auctions 

Diversified 

Tokens  and  Medals 

Coin  Sliowfe-Silver  «$’s- Jewelry 

Coins-Sliows 

Indian  Cents-Copper 

Administration 

Sales-U.S.  Coins 

Eclectic- Ancieuts-Expositious 

Washington  Quarters 

Administration 

U.S.  Coins-Conmiems/Memor. 
Collector-Coins 
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Moreuo,  Patti 
Murphy-Anthony,  Linda 
Paris,  Petri 
Patrick,  Jessi 
Peters,  Gloria 
Pike,  Gayle 
Piret,  Diane 
Ross,  Sarali 
Sanvain,  Mary 
Schook,  Florence 
Schuch,  Tae  Se 
Sellers,  Melissa 
Sinnnons,  Nadine 


Moreuo  Valley  Collectables 
Moreno  Valley,  CA 
Linda's  Autographs 
Umpqua,  OR 

Washington  Rare  Coin  Investments 
Bellevue,  WA 
The  Patrick  Mint 

Santa  Rosa,  CA 
P & M Rare  Coins 
Irvine,  CA 

Coin  Castle  R.C.  & Jewelry 
Memphis,  TN 
I.C.T.A. 

Belle  Chase,  LA 
Ross/First  Financial 

San  Juan  Capristrano,  CA 
Mary  Sauvain  Numismatic  Service 
Colorado  Springs,  CO 
Yoimg  Numismatics,  ANA  Gov. 
Livonia,  MI 

John  L.  Schuch  Rare  Coins,  Inc. 

Sacremento,  CA 
Certified  Coin  Exchange 
Houston,  TX 
Positive  Protection 
Fallbrook,  CA 


Disney  Art  Bars/Roimds 

Manuscripts-Coins 

Education 

Art  Bars-Roimds-Silver 
U.S.  Coius-Sales /Purchasing 
Prison  Tokens-Odd  & Curious 
Administrative-Coins 
Retail  Sales-Teacliing 
Colonials  & U.S.  Coins 
Fimd  Raising-Teaching 
Indian  Cents  (Red) 
Informatiou-CCE  Coordinator 
Shows-Security 


Smith,  Christina 
Smith,  Ingrid 
Snider,  David 
Sperher,  Laurie 
Sisneros,  Barbara 
Swiatek,  Anthony 
Thompson,  Phyllis 
Wings  of  Dawn  Travel 
Wliitnah,  Paid 
Wilson,  Nancy 
Wittenberg,  Marian 
* Honorary  Member 


Christina  M.  Smith 

Winter  Park,  FL 
Torex  Coin  Shows 

Toronto,  Canada 
David  M.  Snider 

New  York,  NY 
Keystone  Rare  Coin  Gallery 
Allentown,  PA 
Willoughby  Rare  Coins 
Tustin,  CA 

Anthony  Swiatek,  ANA  Governor 
Manhasset,  NY 
Dayton  Coin  Exchange,  Inc. 
Dayton,  OH 

Wings  of  Dawn  Travel  Agency 
Torrance,  CA 

M & M Travel  Service,  Inc. 

Arlington^  TX 
ANA  Boarti  of  G overuors 
Milwaukee,  WI 
Carlsbad  Coins 

Carlsbad,  CA 


Canadiau-U.S.  Commems 

Ancient  & World  Coins 

U.S.  Coinmemoratives 

U.S.  Commems- Walkers 

Collector-Coins 

U.S.  Commems-  Walkers 

Large  Cents-Coppers 

Travel 

Travel 

Collector-Paper-Show’S 

Collector-Dealer 


fCOUPOIM) 


YES!  I WANT  TO  JOIN  WIN 


Enclosed  is  my  $50.00  dues. 


Name: 

Address: 

City: State: Zip: 

Company: 

Interest  In  Numismatics: 

Annual  Membership  Dues  $50.00.  Payable  February'  each  year. 

Mail  to:  Dorothy  Johnson,  Secretary,  P.O.  Box  742435,  Dallas,  TX  75347-2435 
WIN  Application  and  Code  of  Ethics  will  be  sent  ujun^eceijU^ 
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The  Show  Often  Imitated,  but  Never  Equaled! 

NUMISMATIC,  PHILATELIC  & 
SPORTS  CARD  EXPOSITION 

HELD  IN  FEBRUARY,  JUNE 
AND  OCTOBER  EACH  YEAR 


Long  Beach  Convention  Center  • Long  Beach,  California 


OVER  565  COIN,  STAMP 
& SPORT  CARD  BOOTHS 

Over  2500  World  Class  Coin  & Stamp  Dealers,  including  over  100  Booths 
of  the  Finest  Baseball  Card  Dealers  in  the  World. 


SPECIAL  AUCTIONS  EACH  SHOW 

Auctions  of  U.S.  and  Foreign  Coins  & Certified  US  Coins  by  Renowned 
Auctioneers.  Exciting  Auctions  of  Collectibles  including  Baseball  Cards. 

OVER  100  ANCIENT  & 

FOREIGN  COIN  BOOTHS 

Representatives  from  the  United  States, 

Canada,  Australia,  New  Zealand,  Great 
Britain,  Japan,  China,  and  other  countries. 

OUTSTANDING  FORUMS 
& SEMINARS 

• U.S.  Commemorative  Society  • Civil  War  Token  Society 

• Silver  Dollar  Roundtable  • Early  American  Coppers 

• PCGS  Question  & Answer  Forum  • VIP’s  & Foreign  Dignitaries 

• All  Grading  Services  • Special  Sports  Personalities 

• Special  Firms  Encapsulating  Coins  & Baseball  Cards 


WINGS 


OF  DAWN 

TRAVEL 

THE  OFFICIAL  TRAVEL  AGENCY  FOR 
THE  LONG  BEACH  EXPOS 
1-800-344-4453  • (213)  316-8177 


For  information,  contact 

Teresa  Darling,  Bourse  Chairwoman 
Sam  Lopresto,  General  Chairman 

(213)  437-0819 

ASSOCIATE 
MEMBER 


Sam  Lopresto  Teresa  Darling 

Member  #362  Member  #A-453 

Convention  Center  during  show:  (213)  436-3636 
Long  Beach  Security  Room:  (619)  728-1300 


Sorry,  Bourse  Sold  Out.  Waiting  List  Only. 
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ADVERTISING  RATES 

SPECIAL  REDUCED  BUSINESS  CARDS $25.00 

DISPLAY  ADS 

1/8  page  (2  3/8"  x 3 3/8") $50.00 

1/4  page  (4  3\4"  x 3 3/8") $75.00 

1/2  page  (7"  x 4 3/4") $100.00 

Full  page  (7"  x 9.5") $150.00 

Set  up  charge... $25. 00  for  non-camera  ready  copy. 
Payment  in  full  must  accompany  ad. 


Robert  Brucggcraan 


DALLAS  COIN  AND  STAMP 
EXPOSITION.  INC 

3950  Concordia  Lane 
Fallbrook.  CA  92028 
(619)  728-1300 


DALLAS 

CCfo^STAMr 


SORRY  WE  MISSED  YOU! 


BUSINESS  REVIEW 


ADVERTISING  PAYS 


UM. 

L.M 


- A.N.A. 

■ B R.N.A. 

L . M • PENN.  - OHIO 

L.M.  • G.E.N.A, 

L.M.  - K.S.N.A. 

L.M.  - I.S.N.A. 

L.M  G H.C.C. 


J.H.  Cl 


MEMBER 

C.S.N  S 
FUN 

c c.c 

T.N.A. 

S L.Q.C.S. 


PhON  ( ( 8 I 3 I 785  2 148 
|813l  787-3478 


Coins 


P.O  BO>  88 
Palm  harbor.  FL  34682 
J.H.  CLINE.  PRES. 

STANDING  LIBCRTV  QUARTER  SPECIALIST 


J.R.  Investments 


Gold  & Silver 
Coins  & Bullion 


J R Walters 
(404) 924-6657 


P.O.  Box  669662 
Marietta.  GA  30066-0112 


P&M 


RARE  COINS 


Gloria  Peters  - Cindy  Mohon 
Numismatists 


14252  Culver  *490 
Irvine.  CA  92714 
(714)  559-5797 
Fax:  (714)  559-0777 


PCGS 
Hallmark.  ANACS 
SUSCC,  ANA.  FUN.  CSNS 


COINS  STAMPS 
BOUGHT  SOl-O 
APPRAISED 


Jack  H.  Beymer 


JACK  H BEYMER  INC 
CODDING  TOWN  COIN  SHOP 
737  Codding  town  Center 

SANTA  ROSA  CALIF  95401 


TEl EPHONE 
70  7 S44  1 6?  1 


Dorothy  Johnson 


Indian  Cents  of  Distinction 


ICD 

P O.  Box  742435 
Dallas,  TX  75374-2435 


Positive  Protection,  Inc. 


Robert  Brueggeman 

3950  Concordia  Lane 
Fallbrook,  CA  92028 
(619)  728-1300 


J.  R.  (BOB)  GRELLMAN 

U S.  Large  Cents 


Attributed  and 
graded  by 
J.  R.  GRELLMAN 
EAC  # 575 


719-596-7602 


Mary  Sauvain  Numismatic  Services 

U.S.  & Colonial  Coinage 


Superior  Stamp  & Coin  Co.,  Inc. 

9478  West  Olympic  Boulevard  . Beverly  Hills.  California  90212  4299  • 12131  203  9855 


P.O.  Box  951988 

Lake  Mary.  FL  32795-1988 


Phone:  (407)  321-8747 


PNG  NW 
ANA  CSNS 


P.O.  Bopi  25910 
Colorado  Springs.  CO  80936 


Coins  Bought  & Sold 
by  Appointment  Please 


Numismatist  Since  1958 
Life  Member  ANA 


Craig  Watanabe 

President 

CAPTAIN  COOK  COIN  CO.  OF  HONOLULU,  INC. 


Empire  Building 
49  So.  Hotel  Street,  Suite  312 
Honolulu,  Hawaii  96813 
(808)  531-2702 


Mailing  Address: 
P.O.  Box  29933 
Honolulu,  HI  96820 


“David  7K.  Sttidcr  A'H.A 

“Pott  0((ue  ffa*  61790 

7U*>  TfaUi.  TU»  70722-6290 

(212]  369-0952 


CAaxttx  '?fCtm4cx  24 

Society  (a*  “UtUied  State*  Cammemaxativc  CoU t* 


The  Magazine  for  the  Affluent  Collector! 

Our  Magazine  provides  valuable  information  for  the  Collector; 
from  Informative  articles,  collectors  show  listing,  beautiful  full 
color  and  much  much  more!  Join  us  now  and  get  the  bestf 

SUBSCRIBE  NOW! 


STREET:  . 
CITY:  


TELEPHONE:. 
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